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Buyers: the price is right
KOLBY SOLINSKY

“You’re selling the world’s rarest com-
modity: you’re selling certainty – in an 
uncertain world.” 

Th ose words, uttered by Al Pacino 
in the 2005 fl ick Two for the Money are 
quite applicable to any time of economic 
change, especially the evolution we’ve seen 
over the past year. It’s certainly the 
dilemma of home developers 
and buyers alike. However, 
if one thing is certain 
about Greater Vancou-
ver, put your money on 
this – we live in one 
great city.

Either way you dice 
it, the simple utterance 
of the phrase, “sea-
to-sky” is proof 

of this. Accordingly, home developments 
in White Rock, Surrey, Langley, Maple 
Ridge, Richmond, Coquitlam, Vancouver 
and North Vancouver provide an ample 
plethora of style, size, and scenery for any 
new home buyer. 

In a fortunate twist 
of fate, most coun-
tries don’t possess 
the geographi-
cal variety or 
wonder of our 
metropolitan 
area.

And yet, the 
question that 
arises for any-

one is not just 
how nice, pleas-
ant or perfect the 
property is, but 

rather, “Can we aff ord this?”
It’s true that aff ordability shift s as you 

move around Metro Vancouver. Location 
is one of, if not the, greatest factor aff ect-
ing home prices and its appeal depends on 
the customer.

“A desirable area really refl ects the 
home buyers’ preferences,” says Carol 
Frketich, senior economist for B.C. at the 
Canada Mortgage and Housing Corpora-
tion. “If the home buyer wants something 
close to work, they might be looking for 
downtown. If a home buyer wants a fam-
ily, they’ll want a yard and school and look 
in a diff erent location.”

Th ere’s no way to deny that Vancouver 
has been an extremely desirable area for 
some time, and many have unaff ection-
ately labeled it “unaff ordable.” However, 

Homes throughout Metro Vancouver are 

more aff ordable lately. Read on to fi nd 

out where you might like to buy a home 

that suits your price range in the region. 

Increased buyer 
activity steadies 
the market: REBGV

TRICIA LESLIE

It’s been a busy four months for home 
buyers in Metro Vancouver.

And the increased housing demand 
is steadying the real estate market in the 
Greater Vancouver area, according to the 
Real Estate Board of Greater Vancouver.

Buying activity has escalated in the 
past four months, and that has resulted in 
heightened home sales and lessened the 
downward pressure on housing prices in 
the region, an REBGV release states.

Th e REBGV reports the number of resi-
dential property sales in Greater Vancouver 
totalled 3,524 in May 2009, an increase of 
17.4 per cent from the 3,002 sales recorded 
in May 2008, and an increase of 18.9 per 
cent compared to last month.

Increasing aff ordability in Metro Vancouver’s housing market means there’s more choices for buyers 
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A new Morningstar Homes community, Saddle Creek at 
Provinceton, pays homage to Cloverdale’s farming history   ›› p.6 
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the recent economic dip has carved up this 
notion, and buyers have more reasons to be 
optimistic.

CMHC, in their most recent report on 
Greater Vancouver, estimates a 13 
per cent drop in home prices this 
year, and a 40 per cent drop in 
new housing starts. Neverthe-
less, even this drop in hous-
ing starts has paved the way 
for a new kind of optimism 
– communities are still 
being built, but are available 
at a lower cost.

And, like any sea change, 
there appears to be a pleas-
antly new approach taken to 
development and aff ordability.

Recent trends have pushed for 
simpler interior designs for greater 
sophistication and a clean, sleek look. 
Additionally, more emphasis is being 
placed by developers on providing home buy-
ers in townhomes and condominiums with 
outdoor spaces such as patios, decks and other 
amenities to boost the worth of your new 
home.

“A condominium, whether it’s a townhouse 
or apartment, is typically a fi rst-time buyers’ 
product,” says Cameron Muir, chief economist 
at BCREA. “Prices vary, of course, depending 
on how new it is, the amenities, and so forth.”

Muir says that new home buyers are start-
ing to get back into the market and are 
driving more confi dence in lower- 
to mid-range priced homes. 
“What we see today is the re-
emergence of the fi rst-time 
buyers, allowing move-up 
buyers to complete on a 
new purchase,” he says. 
“If the trend continues, 
the higher end prices are 
likely to fi rm up, as well.”

It’s more than 
deserved for this area. 
Home buyers have cau-
tiously waited through 
these past couple months for 
the busy Greater Vancouver 
market to give them the green 
light. 

As Muir says, this time has not neces-
sarily hampered home development, but has 
improved aff ordability and instituted a level 
playing fi eld between buyers and sellers. 
“We’re seeing right now an evolving price 
stability in the Lower Mainland as a result of 
increased demand and decreased inventory,” 
he says. “Market conditions and home sales 
have improved markedly since the beginning 
of the year... and we expect that stability to 
carry on until 2010.”

Even in high-end homes, it’s true that local 
buyers are getting that bang for their buck. 
Th is is especially true in downtown Van-
couver, where beautiful homes drive a much 
higher price but don’t let down on amenities.

Townline’s apartment buildings on Beatty 
St. and Homer St. have been selling like hot 
cakes, and Madison Marketing sales represen-
tative Yvonne Drinovz credits creativity and 
location as reasons for this.

“Th e quality of fi nish is without a doubt 
great, there’s very clean lines, and each home 

has a featured brick wall so it’s very warm, as 
well,” she says of apartments at 1242 Homer. 
“Th ey’re just beautifully done, and it’s a luxury 
building. A lot of people like that boutique 
feel, and it’s very exclusive. It’s almost like a 

hotel.”
Homes in 

1241 Homer and 
540 Beatty are 
more expensive, 
but are lavish 
and well worth 
the price of ad-
mission. Mean-
while, Drinovz 
notes that buyers 
are fi nding af-
fordable places 
downtown.

“Th ey had a big 
sale at Richards 

on Richards and 
a lot of one-

bedrooms went 
for $350,000,” she 

says. “If you’re a fi rst-time 
homebuyer, anything under 
$400,000 is kind of a magic 
number. Th at product is re-
ally moving.”

All of Townline’s projects 
have been selling well, fl ood-
ing their offi  ce with calls, she 
says.

A simple gander at new 
home developments indicates 

there is something 
for every income 

level in Vancou-
ver. 

Homes at Ginger 
by Porte Development 
Corp. and Smart by 
Concord Pacifi c are 
available, starting 
in the $250,000 
to $350,000 
range. Townline’s 
downtown units 
are priced from 
$877,000 at 1241 
Homer St. and 
$869,000 at 540 
Beatty St.’s remain-
ing penthouses. In 
North Vancou-

ver, the city’s panoramic ocean views 
are also aff ordable. Polygon’s 
Branches development has 
units priced from $399,900.

Th ere is more action 
north of the Fraser, as well. 
East of Vancouver, from 
Burnaby and New West 
to Maple Ridge, home 
buyers are seeing more 
options open up as prices 
have relaxed from highs in 
2008, when Frketich says 
the average home price in all 
of B.C. was about double the 
beginning of 2000.

“In the [Greater] Vancouver 
market in 2009, the forecast is for 
home prices to move lower and for buyers 
that means good news,” she says. “Lower 
prices and mortgage rates means increasing 
aff ordability, and there’s more choice for buy-

ers with an increased number of listings for 
sale.”

Exquisite single-family detached homes at 
Foxridge Homes’ Burke Mountain Heights 
and Morningstar’s Belmont at the Foothills 
(both in Coquitlam) are priced from $609,900 
and $649,900, respectively.

In Maple Ridge, Th e Crest at Silver Ridge 
by Portrait Homes has single-family detached 
homes priced from $429,900 and Th e Mead-
ows at Verigin’s Ridge by Wallmark Homes 
has townhomes priced from $312,900.

Anvil (in New West) off ers sleek condos 
priced from $199,900, while apartments at 
Polygon’s Altaire (in Burnaby) are priced from 
$389,900.

In the south of Greater Vancouver, mean-
while, the song has remained the same as 
Surrey, White Rock, Delta and Langley 
continue to be fl ushed with the single-family 
homes defi ning its suburbs. However, options 
have been popping up quickly in the forms of 
townhomes and condos, and buyers have been 
moving on them.

Nowhere is there a better example than in 
South Surrey’s Morgan Heights area, between 
32 Avenue and 24 Avenue, where several de-
velopers are off ering tasteful lifestyle choices 
in each of their residences.

At Kaleden by Polygon, for example, buyers 
can choose 
from town-
homes framed 
on East Coast 
seaside-style 
architecture 
priced from 
$309,900. 
Further up the 
road, Adera’s 
Brownstones 
commu-
nity provides 

a similar New 
England feel with 

rowhomes priced 
from $319,900. And, 

for those looking to get 
more space for their dollar, 

Emaar’s spacious townhomes at 
Wills Creek are available, starting at $539,900, 
and off er beautiful homes at worthy prices.

Other developments in the Morgan Heights 
area include Cathedral Grove, Glenmore, 
Highland Park, Skylands, Vinterra, Morgan 
Crossing and Enclave communities. All are 
strategically positioned around South Surrey’s 
new ‘super mall’ at Grandview Corners.

Th ese developments have embodied the 
re-emergence of fi rst-time buyers and move-
up buyers that Muir refers to, ensuring that 
there is a stable, aff ordable market for home 
owners in South Surrey to go along with other 

affl  uent neighbourhoods in Morgan 
Creek, White Rock beach, or 

Crescent Beach.
If nothing else, aff ord-
ability can be defi ned 

by what Greater 
Vancouver off ers as 
a region and how 
its homes suit your 
lifestyle.

“It’s a great fam-
ily life here,” say 
Phil and Robin 
Yee, South Surrey 
residents who 
have spent their 
lives in the Lower 
Mainland. “Th ere’s 
also certain things 
we like in this 

immediate area. It’s close to the [Morgan 

Off the front: “For us, it really felt like we could 
fi nally have an opportunity to get into the market... it 
just felt like you could get a place for the same amount 
that we were paying rent.” – Keri Bosch, new home owner

West Vancouver experienced the larg-
est upsurge, with a 63.4 per cent hike in 
detached home sales over the same time 
last year.

“Th e increased level of buyer activ-
ity over the past few months has had a 
stabilizing eff ect on home prices across 
our region,” REBGV said.

Industry data continues to show a 
trend toward a balanced market in the 
region, he added.

Since the start of 2009, the bench-
mark price for presidential properties 
in Greater Vancouver has risen 4.5 per 
cent to $506,201, from $484,211, the 
REBGV reports. Th at rising price has 
corresponded with a signifi cant drop 
in listings. Last month there were 4,733 
new listings in Metro Vancouver, com-
pared to 7,390 new listings in May 2008, 
a decrease of 36 per cent.

A report released Monday by the 
Canada Mortgage and Housing Corpo-
ration shows B.C. is behind the rest of 
Canada in new home starts.

But those results are in line with the 
CMHC’s most recent forecast, says 
CMHC senior market analyst Robyn 
Adamache.

“Th e pace of decline is expected to 
moderate during the latter part of this 
year. Low mortgage interest rates and 
buyer’s market conditions will encour-
age housing purchases, which should 
help the absorption of the existing 
inventories of new and resale housing.”

A CMHC survey released Tuesday 
appears to back up that statement.

Th e consumer survey shows that 
nearly 90 per cent of recent home 
purchasers across the country believe 
that home ownership is a good long-
term investment, and almost 70 per cent 
think that now is a good time to buy a 
home in their community.

Th at survey also shows that recent 
purchasers are prudent mortgage 
managers: 20 per cent of recent purchas-
ers have reported making a lump sum 
payment to their mortgage. According 
to the survey, 75 per cent of recent home 
buyers have a goal to be mortgage-free 
sooner than their original amortization.

www.cmhc.ca
www.rebgv.org

Starts down, 
but decline 
will slow at 
end of 2009, 
says CMHC

Contest winner scores 
with $15,000 winnings

A winner has been picked from 
among hundreds of entries in the 
month-long contest held by New Local 
Home, the Brick, Visions Electronics 
and Save-On-Foods.

Andrea Score of Surrey fi lled out a 
contest form and dropped it off  at a
Milner Heights showhome in Langley.

Score will receive $15,000 from Save-
On, the Brick and Visions ($5,000 each).

Score has her pick of brand-new 
fl atscreen TVs, luxurious furniture, and 
culinary temptations. Find out in the 
next NLH issue what Score plans to buy 
for her home with her big win. 

Salus (Adera)

(fl ats) from 

$209,900

Surrey

Altaire (Polygon)

from $389,900 

Burnaby

Milner Heights 

(Vesta)

low $300s

Langley

The Meadows at 

Verigin’s Ridge 

(Wallmark)

from $312,900

Maple Ridge
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Creek] golf course and the [No. 
99] highway.”

South Surrey’s developments 
are adding to the area’s impressive 
reputation for a commu-
nity feel. 

Elsewhere in 
Delta and Sur-
rey, it is the 
$200,000 to 
$400,000 
range that 
remains the 
golden stan-
dard and the 
magic number 
for new home 
buyers. 

In Langley, proper-
ties at Milner Heights 
are priced from $315,000, while 
some homes at Bedford Landing 
are priced from $236,000.

Cardinal Pointe in North Delta 
is priced from $419,900, and Ra-
diance in Delta is priced from 
$329,000, keeping new home pric-
es around this benchmark area.

Meanwhile, in Cloverdale, con-
dos in the Calera and Waterstone 
developments are priced from 
$178,000 and $194,000, respec-
tively.

This recent spur of positivity 
into the housing market is a testa-

ment to the quality of 
the region’s people 
and homes, says 
Phil Yee.

“It shows the 
strength of the 
province, really, 
because I don’t 
think too many 
people thought 
we would have 
rebounded that 
fast,” he says.

And, of course, 
our 
market is 
determined by our 
strengths, which is 
a big reason why 
the West Vancou-
ver and high-end, 
downtown town-
homes (in the West 
End) often lead 
the way and cause a 

ripple effect to other 
areas – in new home 

development and real 
estate in general.

For Keri Bosch and 
Paul Fraser, a couple 
who recently 
bought down-
town at Town-
line’s 540 Be-
atty project, 
the time felt 
right.

“For us, 
it really felt 
like we could 
finally have an 
opportunity to 
get into the mar-
ket,” says Bosch.

“I think it’s 
definitely in com-
parison to before 
[in 2007], when 
the market was at 
its peak, but it just 
felt like you could 
get a place for the 
same amount that 
we were paying 

rent.”
She adds that 

interest rates are 
low and prices have 

dropped a little, which 
certainly gave them 

a clear path in their 
decision. Mind you, 
2007 and 2008 are 
high benchmarks 
for compari-
son, but 2009 
has given an 
opening to 
many prospec-
tive new home 
buyers. 

“Vancouver’s 
still expensive,” she 
says, “but it did feel 

definitely reasonable. 
I think it’s a good time.”

The couple’s tastes cer-
tainly are a testament 
to why the city is often 
the pace car that the 
other markets tend to 
flow with. 

Fraser adds that 
their building’s 
position close to 
Yaletown and its easy 
access to amenities, 
coffee shops, theaters 
and other intangibles 

– such as Bosch’s work and a busy 
lifestyle – aided them in reaffirm-
ing their preference for downtown.

“We do like downtown, no ques-
tion,” he says.

“We’ve got a pretty good little 
web of amenities close to us.”

However, he adds that any area 
is really up to what you make it, or 
what you need.

The market’s relaxation was 
perfect for them to sneak into 
downtown, but he says it also suits 
any new home buyer looking for a 
different flavour.

“I would invite anybody to 
look, look, look and get 

into as many units and 
properties as you can, 

and be realistic on 
your price range,” 
he says, offering 
advice to those 
who follow in 
their footsteps.

“Those would 
be the two big-
gest things. You’ll 
know when you 
find the one you 
like.”

It’s clear that something is 
happening in Greater Vancou-
ver’s most recent wave of housing 
activity.

Home buyers are now provided 
with more affordable prices as 
high quality communities have 
been built up.

Nevertheless, the decision is 
really about what “affordability” 
means to each individual home 
buyer, and what they want from 
their new home, especially now 
that the choices seem endless. 
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Access off Fraser Hwy. & 182 St.

1646 sq ft 3 BDRM + DEN 
S t a r t i n g  a t

$319,000

Low Density Neighbourhood
(15 units per acre compared

to 25+ per acre)

Choose from 4 plans 
(1485 - 1948 sq. ft.) 

Large private fenced yards
off main floor

2” Blinds Included

2.5 - 4 Baths (Powder 
room on main floor)

Lots of Parking

Granite Kitchens

Gas Fireplace & Furnace

5 Appliances Included

1:00 pm to 5:00 pm (except thursday & friday)    18199 70 Avenue, Cloverdale    Tel 778.571.1088
Visit us online at
www.augustaliving.ca

Compare our homes to other communities 
and see why our value is so exceptional.

Best townhome value!

NEW PRICING FR 2 SHOWHOMES OPEN
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‘You’ll know when you 
fi nd the one you like’
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Richards 

(Aquilini)

under $350,000

(1 bedroom)

Vancouver

Wills Creek 

(Emaar)

from $539,900 

Surrey 

Burke Mountain 

Heights

(Foxridge)

from $609,900

Coquitlam

Saddle Creek 

(Morningstar)

from $499,900

Cloverdale

“What we see 

today is the re-

emergence of the 

fi rst-time buyers, 

allowing move-up 

buyers to complete 

on a new purchase. 

If the trend 

continues, the 

higher end prices 

are likely to fi rm 

up, as well.” 
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History and modern times meet at Saddle Creek

NOW
SELLING 

Morningstar Homes’ Saddle Creek at Provinceton, above, is a new 

community of 78 single-family detached homes in Cloverdale. For 

the development, Morningstar Homes took its inspiration from traditional 

farmhouses that used to be located in the area (see Surrey Archives photos at 

right). The design of the homes pays homage to the area’s agricultural roots, 

but interiors are spacious, open and modern, for comfortable living. Below 

right, a look at a Saddle Creek kitchen.

Th ey don’t make things like they used to.
An adage oft en used to express the senti-

ment that, in the “olden days,” people took 
the time, care and patience to ensure qual-
ity products were well-built, it can apply to 
several diff erent situations.

Farmhouses, for example, were constructed 
for practicality, purity and endurance.

Saddle Creek at Provinceton, a new 
community built by Morningstar Homes, 
embraces that history, and pays homage to 
Cloverdale’s agricultural roots.

Th e 78-home subdivision of two-storey, 
single-family houses was designed to blend in 
with an already established neighbourhood – 
Provinceton – that features a genuine ‘main 
street.’

While Morningstar Homes has always 
maintained high standards and principles in 
all its building projects, the design and loca-
tion of Saddle Creek prompted the builder to 

introduce an assessment fully representative 
of the value of a Saddle Creek home – the 
Five-Star Principles.

Th e fi rst principle refers to the neighbour-
hood where the development is located, a 
former farming community that inspired 
Morningstar to bring back the small-town 
country ambience of Cloverdale, and celebrate 
the historic character of the area.

“Th e Saddle Creek community brings 
together all the positive elements of a rural 
country atmosphere,” says Morningstar presi-
dent Dale Barron.

Using the land to its full advantage is the 
second principle.

“Everyone has views of the setting sun,” 
Barron notes.

When the company fi rst bought the land in 
2008, engineers and architects were brought 
in to design homes that maximize space on 
the sloping lot. As a result, all 78 homes are 

fully landscaped, while retaining walls and 
other architectural design ensure fl at yards.

Th e third principle refers to the design of 
Saddle Creek homes. Using design cues from 
original Surrey farmhouses – some built 

a century ago – the developer researched 
traditional farmhouse photos from Surrey 
Archives. While the homes’ exteriors take 

Tradition takes a 
twist in Cloverdale
Saddle Creek ‘brings together all the positive 
elements of a rural country atmosphere’

CONTINUED ON P.8
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TATTON offers the perfect blend of thoughtful design and a tranquil neighbourhood setting. These three 

and four bedroom rowhomes border Victoria Park and Leigh Elementary School. With MOSAIC’s 

reputation for unique design and quality, an accessible price makes TATTON a rare fi nd.

PRICED FROM THE UPPER $300’S*

TATTON HOME STORE, OPEN 12-6PM (EXCEPT FRIDAYS)

Pricing subject to availability, see Sales Staff  for details.

A Parkside Collection of Georgian Rowhomes



from design schemes of the past – noticeable in the 
roof arches, windows and porches – interiors are 
modern and contemporary, with open-style living, 
18-foot ceilings in the great room, and a wall of 
windows overlooking a 10-acrea nature area that will 
be dedicated park land.

Morningstar wanted Saddle Creek to refl ect the 
original homes of the area, Barron says, adding the 
land for the development was purchased from the 
Krebs family. Th ey informed him that the 100-year-
old farmhouse that previously stood at that location 
had once been used as a stagecoach stop.

“Th e idea of bringing this historic aspect back to 
the area inspired us to go forth with the community 
and to once again establish a look of farmhouse 
architecture,” says Barron.

But these new homes have been updated for to-
day’s world, he adds.

“We took the very best elements from traditional 
farmhouses. Th e architecture is not trying to dupli-
cate turn-of-the-century Surrey farmhouses... it’s a 
brand-new look, fresh and unique.”

Homes at Saddle Creek are likely priced below 
what people expect, and this is the fourth of Morn-
ingstar’s Five-Star Principles. Working with trades, 

suppliers and land owners, Morningstar Homes ne-
gotiates lower costs without having to reduce quality.

Homes at Saddle Creek range in size from 3,045 
to 3,288 square feet and feature three- and four-bed-
room fl oorplans, gourmet kitchens, spa-like master 
ensuites and eco-friendly fl ooring. Prices start at 
$499,900.

Barron says 400 people have already registered, 
and expected a busy launch event on June 6 (last 
Saturday). At Belmont at the Foothills, another 
Morningstar single-family home community in Co-
quitlam, selling fi ve houses in one month would be a 
terrifi c month, Barron says. Last month, 19 homes in 
that community alone were sold. Th ose homes were 
advertised as starting at $649,900.

Th e developer’s warranty is the fi ft h principle for 
Saddle Creek – it’s a 10-year warranty complete with 
traveller’s insurance, with access to the company’s 
24/7 service department.

“If you have a great product with a great reputa-
tion and a great price, people are lining up right 
now,” Barron says.

Visit Saddle Creek showhomes at 7027 178 St., 
Cloverdale, from noon to 6 p.m. every day except 
Fridays, or visit www.morningstarhomes.bc.ca.
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Saddle Creek: contemporary country charm

Best Residential Community!

The developer reserves the right to make modifications and changes to the information contained herein. Prices exclude GST and are subject to availability. E. & O.E.

22845 137th Avenue, Maple Ridge
Open Every Day: Noon - 5:00 pm

portraithomes.ca | 604-466-9278

With a wide range of single family locations now available, a 
wide range of prices from the low 400’s to the low 600’s and the 
opportunity to customize your interior finishings, this may indeed 
be the most timely real estate opportunity for you this year.

Discover the unique values and features found in a Portrait Home.  
These alpine-inspired residences stand apart for their innovative 
design, impeccable craftsmanship, extremely spacious floor plans  
and spectacular view settings. 

Be among the first to see our newest release...Visit us today!

NOW OPEN 7 DAYS A WEEK TO HELP SERVE YOU BETTER!

ACT NOW FOR PRE-COMPLETION PRICING ON THE NEWEST RELEASES AT SILVER RIDGE!

CONTINUED FROM P.6

Community 
off ers value 
for buyers

Bedrooms, above left, and open-design great rooms in Morningstar Homes’ 

Saddle Creek project allow comfortable living to suit modern lifestyles.
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On the Home Front

KOLBY SOLINSKY

Sometimes the most attractive feature of 
a new home is its ability to transport you 
somewhere else.

For many, that’s the benefi t of buying new 
– especially from a developer 
you trust.

In Adera’s Brownstone com-
munity (at Morgan Crossing 
in South Surrey), the rowhome 
structure and colonial archi-
tecture are certainly transport-
ing onlookers to a Boston 
bayside. With its classic brick 
cladding, porches, and decora-
tive window boxes, one might 
almost expect Fenway Park to 
be nestled nearby.

Nobody knows this better than Kerri 
Zanussi, who took some time to talk about 
her dual position as not only a new home 
owner in the area – she moved in May 1 – 
but as a sales co-ordinator for Brownstone 
Adera Projects, as well.

“Th e area’s awesome,” she says. “A lot of 
the stores are going to be trendy and they’ll 
bring more of a ‘city to the suburbs’ feel.”

Morgan Crossing is situated just off  24 
Avenue, where a slew of shopping centres – 
including a Walmart SuperCentre and the 
new Grandview Corners Mall – surround 
several new housing developments and 
Morgan Creek Golf Course. Like Boston, 
Brownstone is also centered around educa-
tion – Southridge Private School, which 
serves students from kindergarten to Grade 
12, is right across the street.

Zanussi believes the new shopping com-
plex is a huge plus for the area, reiterating 
her point about the positives of having city-
like amenities in the suburbs. Many of the 
stores in Grandview Corners are exclusive 
to areas that have always been farther away 
(even downtown), such as H&M, La Senza 
and Indigo Books.

Some believe these developments have 
done away with the area’s countryside land-
scape. However, Zanussi sees it as a positive, 

evidenced by the attention that the Brown-
stones have garnered.

“Th e area is so attractive to young couples 
and families,” she says. “It’s such a benefi t, 
because you’re all the same age.”

She has also been extremely impressed 
with the look of Brownstone’s 
townhomes, especially its roof-
top decks.

“It’s the only development in 
this area that off ers them, and it’s 
been a huge selling feature here,” 
she says.

Th e Brownstones have been 
Zanussi’s choice, but it’s clear 
that anybody looking for a new 
home has similar decisions 
to make, and she off ers some 
advice.

On top of the natural attractions of several 
new developments in the area – such as loca-
tion and style – it’s always in the buyer’s best 
interest to know the builder, their brand and 
their assets.

“I bought here because I work here, and 
I trust the name,” she says. “I think it’s very 
important for people to buy from a reputable 
builder that off ers great customer service.”

At Adera, Zanussi has been confi dent 
they’ll do all they can for their customers. 

“Th e customer service is amazing,” she 
says. “Adera’s very well know for it, their cus-
tomer service team is bigger than their sales 
and marketing team.”

“Being local for 40 years, you know they’re 
going to stick around and not jeopardize 
their reputation.”

Some might say it’s blue-collar “Boston” 
charm, others might call it attention to 
detail. Either way, it’s clear that a personal 
touch with the customer is resonating with 
home buyers.

“It’s the smallest community here [at Mor-
gan Crossing], and people really like that,” 
Zanussi says. “Th is development here has a 
real vision behind it.”

■ Units in Brownstones are priced from 
$319,900. Styles are available in fi ve collections.

New England 
meets the West
New home buyer fi nds choice, style, location 
and value at Th e Brownstones in South Surrey

Kerri Zanussi enjoys living in her new home at Adera’s Brownstones.             Kolby Solinsky photo

“I think it’s very 

important for 

people to buy 

from a reputable 

builder that off ers 

great customer 

service.” 



It’s a municipality where families live; a 
place where children grow up together and 
remain lifelong friends; a community that 
engenders memories of the 1950s and Leave it 
To Beaver.

While the Cleavers were never actually a 
real-life family, the essence of that whole-
some, clean-cut lifestyle appears to live on in 
North Delta, a family oriented municipality 
that cherishes its outdoor spaces and healthy 
lifestyles.

Plenty of parks, athletic fi elds and recre-
ational facilities are spread throughout the 
community, allowing opportunities for year-
round sports and fi tness programs. Nature 
beckons explorers at the 375-acre Watershed 
Park, and the Delta Nature Reserve features 
boardwalk pathways through the ecologically 
vital Burns Bog.

Shops and services are convenient, as are 
elementary and secondary schools, while a 
lively community calendar of events off ers 
chances to celebrate the entire municipality in 
a variety of ways, such as the always-popular 
Delta Days, a family event that is scheduled 
for June 28 this year.

Cardinal Pointe is a new Polygon Homes 
executive townhouse community in the heart 
of North Delta at Sunstone, a unique village 

10 • New Local Home | June 11, 2009

*1% mortgage payments based on 25% down, for first 36-months of five year term. Prices exclude GST, and are subject to change. Savings amounts and prices correct at press time. The Silver Lining Sale is in effect for a limited time, and may not be available to those that delay. E&OE

Cardinal Pointe ‘feels great as a community’

Cardinal Pointe townhomes in North Delta have been popular since sales opened in March.                                                                               Rob Newell photo

Embrace the outdoors and 
family at Cardinal Pointe

Buying into a lifestyle

designed for everyone, from fi rst-time buyers 
to growing families and empty nesters.

Convenient to many of North Delta’s 
amenities, including the recently renovated 
SunGod Recreation Centre, the North Delta 

Recreation Centre, the George Mackie Library 
and North Delta Community Park, Cardinal 
Pointe is also close to the Alex Fraser Bridge 
and Highway 91, making it easy to travel 
throughout Metro Vancouver.

Th e 57-unit project has only 15 homes 
remaining, notes Polygon vice-president of 
marketing Goldie Alam. And the homes have 

CONTINUED ON P.13
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only been open for sale since March.
“A lot of people from elsewhere – Vancou-

ver, Burnaby, Richmond – are buying here,” 
Alam says.

She thinks it’s not only the value for the 
money – homes start at $409,900 – but also, 
the open, airy design of the executive town-
homes that may be attracting home buyers to 
Cardinal Pointe.

“Th ere’s a lot of space. Th ey give a really, 
really spacious feeling and I think people 
recognize that.”

Stone cladding, heavy timber archways, 
articulated gables and wood trim accents 
create distinctive exteriors on the homes, 
which off er room for two cars in a side-by-
side garage and generous patios and decks 
overlooking private, fenced-in yards.

Nine-foot ceilings on main fl oors, electric 
fi replaces, spa-inspired bathrooms and kitch-
ens any chef would love grace the interiors, 
which also feature granite countertops and 
stainless steel appliances.

Th e townhomes are in a convenient, 
central location as well, Alam points out, and 
adds that the Sunstone Club, a clubhouse 
facility being built exclusively for Sunstone 
townhome residents, is expected to be fi n-
ished by this winter.

When complete, the clubhouse will be 
more than 12,000 square feet, and will fea-
ture an outdoor pool and spa, a covered ter-
race, a barbecue and fi re pit area, a billiards 
lounge, a gym, a fi tness studio, guest suites 
and more.

While Cardinal Pointe is close to several 
community parks and nature reserves, Alam 
notes that the Sunstone Club will eventually, 
overlook a new municipal park that the Cor-
poration of Delta is currently working on. 
When that park is complete, it will off er bas-
ketball courts, a picnic area, a pond (which is 

already in place), and a small dock.
Cardinal Pointe homes range from about 

1,800 sq. ft . to about 2,100, with fl oorplans 
featuring three bedrooms upstairs, and a 
fourth bedroom (or rec room) on the main 
fl oor. Each home also has three-and-a-half 

bathrooms. Alam says the entire Sunstone 
village is a welcoming, warm neighbourhood 
“that just feels great as a community.”

Find out more at www.polyhomes.com 

or www.sunstonecommunity.com/cardinal_
pointe.html, or visit the community at 10605 
Delsom Crescent.

Call 604-588-8717 for details.

Community is key in Delta

Cardinal Pointe 

townhomes in North 

Delta, built by Polygon 

Homes, are designed to 

feel open and spacious. 

Left, a home theatre in 

one of the units shows 

how new home buyers 

can make use of their 

space. Kitchens, dining 

areas and bedrooms 

off er the same space, 

and are created to 

off er comfortable 

living. Only 15 units 

remain since the homes 

opened for sale in 

March.          Rob Newell photos

Townhomes 
give an open, 
spacious feel
CONTINUED FROM P.10

NOW
SELLING 
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(23)(23)
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Squamish
(1)Skye-Soleil-Acqua
Presentation Centre, 121 Lonsdale, North Van.

604-904-2240, 604-616-1215

(2)Furry Creek-Ocean Crest
415- Furry Creek Dr. 604-315-0172

Vancouver 
(3)Carrington
Oak Street & 45th Ave. 604-266-6500

(4)Pacifi c
UBC Westbrook Village. 604-221-8878

(5)Aura
5437 Willow Street & West 38th Ave. 

604-264-6477

North Shore 
(6)Branches on the North Shore
1111 E 27th Street. 604-988-8489 

Burnaby
(7)Jewel
Wilson & Beresford. 604-456-0688

(8)Brentwood Gate-The Varley
1960 Beta Ave. 604-205-7228

(9)Altaire
9222 UniverCity Crescent. 604-298-1182

Coquitlam
(10)Levo
1170 Pinetree Way & Northern Ave. 604-464-5856

(11)The Foothills
Burke Mountain. 604-944-3188

(12)Tatton
Victoria Drive, Coquitlam. 604-696-1502

(13)Whitetail Lane
1357 Purcell Drive. 604-552-3003

(14) Belmont
1456 Avondale Street. 604-461-7113

(15)Burke Mountain Heights
3398 Don Moore Drive, Coquitlam. 778-285-6299

Port Coquitlam
(16)Links
2418 Avon Place, Port Coquitlam. 604-460-9907

Port Moody
(17)Heritage Woods
300 Panorama Place, Port Moody

Richmond
(18)Alexandra Gate
Cambie-Garden City. 604-279-8866

(19)Centro
7180 No.3 Road-Bennett. 604-270-8305

(20)Prado
No.3 Road & Lansdowne. 604-276-8180

(21)Hennessy Green
9800 Odlin. 604-303-6840

South Surrey-White Rock
(22)Highland Park
160th & 24th Ave. 604-542-8995

(23)Glenmore at Morgan Heights
161A St. & 24th Ave. 604-542-8863

(24)The Brownstones
Morgan Heights. 604-538-9897

(25)Wills Creek
160th & 32nd Ave. 604-542-6200

(26)Nuvo
15454 - 32 Avenue, South Surrey. 778-294-1201

(27)Morgan Heights
26th Ave & 164th Street. 604-531-1111, 

604-420-4200

(28)Ocean Park
2026-128th Street. 604-538-2345

Maple Ridge/Pitt Meadows 

(29)Falcon Hill
23719 Kanaka Way. 604-466-5723

(30)Crest at Silver Ridge
22850 Foreman Drive. 604-466-9278

(31)Solo
11749 223rd Street. 604-467-0800

(32)Turnstone
14-19490 Fraser Way, Pitt Meadows

New Westminster
(33)Victoria Hill
McBride Ave. 604-523-0733

(34)Q at Westminster Quay
Renaissance Square @ Quayside Drive. 

604-515-9112

(35)Red Boat
Ewen Ave & Furness St., Queensborough. 

604-520-9890

Delta
(36)Trend
7445 Scott Road. 604-590-5483

(37)Radiance at Sundance
8385 Delsom Way. 604-581-8144

(38)Cardinal Pointe
10605 Delsom Crescent, Delta

Langley
(39)Bedford Landing
23015 Billy Brown Road. 604-888-2176

(40)Seasons & Prelude at Milner Heights
208th St & 72nd Ave. 604-539-9484

Surrey
(41)Augusta at Provinceton
18199 70th Ave, 778-571-1088

(42)Springfi eld Village
8678 156 Street. 604-591-1121

(43)Kaleden
2729-158th Street. 604-541-4246

(44)Woods at Provinceton
70th & 180th Street. 604-818-3702

(45)The Highlands at Sullivan Ridge
60A Ave & 146th Street. 604-538-2125

(46)The Estates at Vistas West
16327 60th Ave. 778-574-1380

(47)Tate
18983-72A Avenue, Surrey

(48)Vista’s west
6093 - 164 Street, Surrey. 778-571-1389

(49)Panorama Hills
15038 - 59 Avenue, Surrey. 604-543-9302

On Tour

A Raicon Developments single-family 
detached home at Clayton Heights, 
near 70th Avenue and 194B St., Surrey.
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Next to nature, this beautifully designed enclave of 43 three bedroom homes, inspires 
relaxation and tranquility. Nestled beside 4 acres of serene forest, the homes at Nuvo are 
large, bright and sunny, with large windows and private patios welcoming the outdoors in. 
Nuvo is suited to your style in every way imaginable.
Nuvo features high-end fi nishings:
• Hardwood fl oors • Stainless steel appliances
• Granite counter-tops • Kohler fi xtures
Sizes range from 1769 sq. ft up to 2002 sq. ft and Nuvo is located just minutes from every 
possible convenience. Come in today and visit our 2 stunning, furnished showhomes

Nuvo is the perfect choice for a select few. 
Priced from $390,900 PLUS GST

www.nuvoliving.ca  778-294-1201
15454 - 32 AVENUE, S. SURREY

152 st. 32 ave.

160 st.

Welcome the new season 
WITH A WELCOMING  NEW SPACE.

Our Showhomes are open.

WWW.BURKEMOUNTAINHEIGHTS.COM

ADD YOUR
PERSONAL TOUCH
Foxridge Homes welcomes you to Burke Mountain Heights, 
an exclusive collection of 26 single family homes in a setting 
with breathtaking views, priced from $609,900+GST. 
At Burke Mountain Heights, you don’t have to choose from limited, 
set colour schemes, you can customize your single family home 
in our on site Design Centre to make it your very own.

Visit us at 3398 Don Moore Drive, Coquitlam
Open from noon - 5pm daily except Friday

778 285 6299

With classic fi nishings and generous 
fl oorplans, the homes at Panorama Hills offer 
exceptional attention to detail and quality. 
Exquisitely designed with large windows, 
broad decks and spacious fl oorplans, the 

homes at Panorama Hills offer a place 
where you and your family can grow.

STUNNING DESIGNS
EXCEPTIONAL VALUE

PANORAMA HILLS

$539,900
+GST

starting at

Desirable Location, 
Discerning Homes

59 AVE

148 ST

152 ST

150 ST

No. 10 HWY

60 AVE

PRESENTATION CENTRE
15038 - 59 Avenue, Surrey

Open daily noon to 5pm, except Friday

604.543.9302
panorama@qualicogroup.com

Only 34 Finely Cr afted 
luxury single family homes 

on Large Estate Lots.

Cul-de-Sac and Park Homes
Now Available

OPEN DAILY noon to 5pm, except Friday
16327 – 60 Avenue, Surrey

778-574-1380   estates@liveatvistas.com

2 SHOW HOMES OPEN DAILY noon to 5pm
6093 – 164 Street, Surrey

778-571-1389   info@liveatvistas.com

PLUS GST

STARTING AT 499,900$
STARTING AT

PLUS GST
729,900$

Expand Your Horizons at Vista’s West

SHOW HOME NOW OPEN

www.foxridgeliving.com

www.liveatvistas.com

OUR FAMILY OF SINGLE FAMILY HOMES

Qualico-Foxridge_June11REVISED2.indd   1 6/9/09   9:53:55 AM
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